Selling your home
Your home is a valuable asset - one you have spent a great deal of time, money and energy making your own. Whether you are trading up to a larger home, making a move to accommodate your changing lifestyle or moving to a new location altogether, selling your home is a major undertaking.

Being  the largest investment you probably will ever sell, it makes sense to educate yourself as to the most effective manner in which to sell your residence. After all, you work long and hard to build your equity. Given that the equity in your home is built with after-tax dollars and that any profits in your principal residence are tax-free, why not keep as much of your money as possible.
	What I do for you:

- Install and maintain visible signage

	- MLS Listing on web site 

	- Detailed feature brochure with details of your home and                   supplemental information to quickly answer potential buyers questions 

	- Promotional information distributed to neighbourhood and network of agents

	- Print  advertising and other Web site presence including pictures

	- Active networking with existing clients and potential buyers

	- Open Houses as requested

	- Prompt personal follow-up on all viewings

	- Availability when you may not be


Why Hire A Realtor? The main reason most Canadians hire a realtor may surprise you. You certainly don't have to have a real​tor to sell a home. After all, it is going to cost you money, right?  Obviously I wouldn't be in real estate sales, let alone writing this if I thought all homes were going to be "For Sale By Owner." So why consider using a realtor? According to a recent survey the number one reason the Canadian public uses realtors is for the sake of convenience. Other reasons:

· -Realtors have access to the Multiple Listing System (MLS); hence, they can put your property on this system for all realtors to access. Furthermore, if the local MLS site is Internet based, buyers from all over the world can see your property. In addi​tion, some larger companies have their own Internet sites. For exam​ple, if you go on line at www.remax.com, you can see company listings from all over the country. Our strong sellers’ market locally is the direct result of exposure of homes through the mls system as realtors have relationships with many buyers ready to invest in the marketplace.

· -Prescreening of potential pur​chasers is perhaps one of the most important and time saving tasks good realtors perform on behalf of their clients. The purchasers are screened for pre-approved financing. After all, why go through the aggravation of showing your home to someone who is not seri​ous about buying, or, who can't afford to buy? Furthermore, if there are 1200 realtors in our area and they each have serious, pre-ap​proved buyers — well, you can see the quality exposure.

· -Negotiating on your behalf when an offer is being presented is a realtor's primary role. This is where the third party realtor can assist the buyer and seller by reducing the emotion of the process. By concentrating on the facts and negotiating compromises on things such as chattels, posses​sion date and, of course, price, the realtor will enable the vendor to sell the home in an efficient manner.

· -Perhaps the most important item a realtor can do for you is to provide you with the current market value of your home. Without this vital information you could lose money if your home is priced too low. You could also end up selling your home below Market Value if you initially list your home for too much money. Buyers shopping the housing market become very educated with comparative pricing in your area. Your home may be on the market for more than the nor​mal amount of time without a sale and  buyers seeing the home available for longer than usual periods of time, may perceive a problem. This may increase the potential of offers

well below Market Value.

